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Two similar mobile screens, each fitted with 
different tools, and working in closer proximity to 
each other, are processing pay dirt at phenomenal 
rates for their owners and helping to take care of 
the environment as well.

The Finlay 883+ Mobile Screen is fast establishing 
itself as a benchmark machine in the alluvial diamond 
mining industry in South Africa. Since Bell Equipment 
has become the Southern African distributor for this 
internationally known Irish brand of mobile screens and 
crushers, many of the bright red machines can be seen 
dotted around alluvial diamond mining sites, in especially 
the Northern Cape region.

Two such mining sites are situated within the Vaalbos 
community ground, close to the banks of the Vaal 
River, northwest of Barkly-West. The first site we visited 
is being mined as a joint venture partnership by GF 

Diamonds, a partnership of which Ronnie Graven Jnr and 
Lohan Faber, are the owners. Both Ronnie Jnr and Lohan 
learnt about alluvial diamond mining and the industry 
directly from their respective fathers, Ronnie Graven and 
Banie Faber.

“We’ve been mining for around 10 years and especially 
on our previous sites near to Christiana, we mined finer 
gravels that needed no screening,” Lohan says. “It also 
meant that any oversized material that could not be 
fed into the pans had to be hauled back to the mining 
pit for the continuous rehabilitation we do in terms of 
our Environmental Management Plan, which is strictly 
monitored by the authorities.”

“Here at Vaalbos, we’re mining on old ground that 
had been mined previously and, being so close to the 
river, we often expose old pits which are now filled with 
groundwater,” he adds. “Coupled to this, we have to 

Finlay 883+ Screens are a 
diamond miner’s best friend

Bell Equipment Sales Representative, Eric van der Merwe (left) with Lohan Faber and Otto Graven.
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contend with a lot of clay in the gravels, which makes the 
ultimate processing a bit more of a challenge.”

To overcome both the challenges associated with clay-
rich gravels, as well as avoiding the double-handling of 
the oversized non-diamond bearing waste, the partners 
heeded advice given to them by Bell Equipment’s Sales 
Representative in the area, Eric van der Merwe. He 
suggested they take a look at how similar operations, 
with more or less the same challenges, are handled by 
other miners who make use of Finlay 883+ Screens in an 
in-pit screening operation.

“This was very good advice and we’re happy that we 
took it,” Lohan says. “We also fitted the Finlay 883+ 
Screen with a punch-plate that helps us to descale the 
clay from the gravels.” 

With the Finlay 883+ Screen working in the mining pit, 
and being mobile, it can be moved as the excavator 
feeding it, traverses the pit. The larger material though 
is discarded straight into the mined out area on the 
oversized conveyor, so avoiding double handling 
and forming the base layer for subsequent backfilling 
associated with rehabilitation.

“We’re feeding the Finlay 883+ Screen with a 48-ton 
excavator and we see a pleasing throughput of around 
6 000 tons a day,” Lohan explains. “Our minus-80mm 
gravels are fed over the fines conveyor, directly into the 
bins of two 35-ton articulated dump trucks, which haul 
the pay dirt to another rotary screen where any residual 
clay is taken off.”

“I can honestly say that this Finlay 883+ Screener has 
revolutionized our mining for us and has really upped 
our production,” he says. “We also watch our fuel costs 
and we can run this machine for two full days before 
refuelling.”

About a kilometre away, Graven Mining is running a 
similar Finlay 883+ Screen fitted with different tools, more 
suited to the geology there. Their machine, bought at the 
same time as that run by GF Diamonds, has been fitted 
with a scalper and 32mm mesh to handle the drier and 
rockier geological conditions. Ronnie Graven Jnr and his 
older brother Otto, oversee the mining on this site.

“We’re also mining old ground and our stripping ratio is a 
little higher than closer to the river,” Ronnie Graven (Jnr) 
tells us. “Our oversized material is also discarded in the 
pit but any material smaller than 80mm falls directly onto 
the 32mm mesh and is then loaded directly into the bin 
of our Bell B40D Articulated Dump Trucks that we use for 
the short haul to our plant.” 

“I echo what Lohan says about the advantages of in-pit 
screening and the advantages of avoiding double-
handling of oversized material,” he says. “I would 
however like to point out that these Finlay 883+ Screens, 
with their interchangeable tools, seem to be ideally suited 
for alluvial diamond mining and as long-standing clients 
of Bell Equipment and their proven technical backup, 
we’re confident that we made the right choice with Finlay 
products.” 

The long-running relationship between AB2000 
and Bell Equipment is set to continue, with the 
purchase of a further twelve Bell 30-ton Articulated 
Dump Trucks (ADTs) by Scotland’s biggest privately 
owned and operated plant hire company.

The investment follows on from AB2000’s decision to 
buy Bell E-series Articulated Dump Trucks in 2014, which 
has been an integral part of the firm’s ambitious plans 
to expand operations in Inverness, Aberdeen and the 
Central Belt.

AB2000 has achieved year-on-year turnover growth, 
which has increased its requirement for plant and 
equipment. The company’s preference, and that 
of its customers, has included ADTs designed and 
manufactured by Bell.

Adam Bruce, owner of the company says: “We choose 
Bell, because they manufacture machines our customers 
ask for…and there’s a reason for that. Bell machinery 
is sensibly priced, capable, hardworking, reliable and 
resilient, as our customers testify; hence Bell ADTs now 
account for 45 of our 64-strong ADT fleet.

“Their machines are excellent tools, and operators report 
positively on their performance and manoeuvrability; as 

such, every new Bell ADT we have bought is out on hire.” 
Not only have the purchases made in 2015 increased 
AB2000’s fleet to over 300 machines but they have 
strengthened the company’s relationship with Bell.

“Our confidence in Bell has grown. Time and experience 
have taught us that no matter what our customers’ 
requirements, conditions, or task demands, equipment 
supplied by Bell is up to the job. 

“That confidence also extends to Bell Equipment’s 
after-sales and customer service. The machines we buy 
from Bell are put through their paces, so maintaining 
them appropriately is essential to securing continued 
performance.”

Adam goes on to comment on Bell Equipment’s ability 
to support its machinery once sold, and how it’s been 
a building block in the companies’ strengthening 
relationship. “Repairs by Bell are performed within 
impressive response times, and any scheduled warranty 
services are conducted with skill and efficiency, which 
means downtime is kept to a minimum, and work gets 
back on track at speed.”

The quality of our Bell machines and the standard of 
after-sale care have all contributed to customer demand, 

as well as subsequent company growth. 
AB2000 was recently named as the 
‘highest climber’ in the Scottish Business 
SME award programme – a first for a 
company involved in plant hire.

There is plenty of positive noise from 
AB2000 and its all-important fleet. “2015 
has seen further growth and that will 
continue as the increase in our fleet at the 
end of last year and the start of this year 
impacts on the results for the whole year. 
When we look at purchasing additional 
equipment we’ll certainly consider buying 
Bell.”

AB2000 digs deeper by 
extending Bell Equipment 
relationship

Sandy Fairweather, Sales Manager – 
Scotland for Bell Equipment UK, presents 
the new Bell ADTs to Bill Marsh, General 
Manager of AB2000.  
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